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WHERE THE AUCTION IS ... [continued from insiclo] 
Auctions are often the most fer tile territory for antique hunters 
and Maine is a mecca for auction goers. Auctioneers ply their 
trade each week all over the state and only a glance al a local 
newspaper is necessary to determine where you should spend 
your next few hours of leisure time. 
Many dealers and others with a penchant for antique buying 
throng to these local auctions. Especially productive sometimes 
are the estate auctions but even the most modest old homestead 
can yield priceless treasures to antique hunters. Thousands of 
vacationers and summertime residents are amazed each year by 
what they can find at a local auction. 
There are numerous reasons for attending an auction. Some 
go just to acquire additional knowledge about antiques and 
auctions. Others are looking to buy a gift for someone or hope 
to add to their own collections. Still others are looking for 
a 'sleeper,' a rare item the dealers might not yet know about 
that can be purchased 'for a song.' Many people go to auctions 
just for the fun that is always to be found . 
Summer visitors are sometimes so enthusiastic at auctions that 
the prices they pay exceed what the dealers were willing to 
offer. 
FRIENDLY COMPETITION ... 
The genuine antique dealer has a sincere interest in his mer-
chandise, makes a special effort to find out as much as pos-
sible about it, and takes great pleasure in meeting and dealing 
with others who share his enthusiasm. 
The Maine antique dealer is regarded as a "friendly" com-
petitor. He is happy to guide visitors to other dealers in 
search of a particular item which he might not have on hand 
and is genuinely pleased when he learns a quest has ended 
successfully thanks to his aid. 
Vacationers, dealers and resident collectors all realize antiques 
made available in Maine are a real and cherished investment. 
Every.one associated with this particular business emphasizes 
the fact antiques do not represent fads but are rather "styles 
which are tried and true and have already proven they will out-
last newer items.'' 
Those who pursue collector's items are in a class by them-
selves, deriving great pleasure in knowing they possess some-
thing that few others own. By and large, however, antique 
operations in Maine concentrate most often around items which 
can still be used. 
EASY COME ... 
There are probably as many reasons for collecting or pursuing 
antiques as there are individuals involved in this fascinating 
pastime, but the following story from one dedicated dealer 
points up why so many Downeasterners feel it sure "beats 
farmin ' . '' 
Once, while looking through a recently acquired old bureau, 
he came across a bracelet under an old newspaper. From 
outward appearances alone it was apparent the bracelet was 
somewhat valuable and his wife urged him to put it in a safe 
place as soon as possible. 
When he consulted a jeweler he was told, ''Mister, all the 
diamonds and emeralds in that bracelet are perf eel specimens. 
If you care to sell it, I'll give you $2,500." 
The fortunate dealer says "I fell cold all over and quickly 
dropped the bracelet back in my pocket. Now I'm not a 
drinkin' man, but I dashed right over to the nearest hotel bar 
and had me a couple of snorts of rum just to warm me up . 
Then, I was so scared of that cussed bracelet that I fin ally went 
to the bank, hired a safety deposit box, an' salted it away." 
EASY GO ... ? 
The same dealer also relates an incident which saw the tables 
turned the other way around. 
An old gun came into his possession and not thinking it would 
move very easily, he tossed it in a corner of his barn and ''sort 
of for got about it." 
One day a stranger noticed it in the barn and wiped it a bit 
with an oil-soaked rag. After looking it over he inquired, 
"what price you got on this fowlin' piece?" 
Thinking it might be worth about $2 the owner thought about 
it for a minute and then suggested the stranger quote an offer. 
"I'll give you exactly $200, not one cent more," the visitor 
quickly replied. No sooner than he'd made the offer. he owned 
a new gun. 
His curiosity aroused, the dealer then asked the man what 
had made him offer that exact amount. "Because," the man 
replied, "I know where I can place that gun in New York for 
$475." 
The dealer realized he'd been had but while he was still con-
sidering the matter the man accelerated his car and drove away. 
Perhaps it is this up-and-down nature of antique collecting, 
buying and selling which gives it so much appeal. It might 
be the thrill of the chase as you search through old barns 
and attics or visit shop after shop in search of that something 
special. Whatever the motivation, Maine is sure to whet your 
antique appetite with its unlimited opportunities in the field of 
antiques. 
THIS VACATION PLANNER 
provides general information about antiques and 
auctions in Maine. It differs from other Vacation 
Planners, which are mostly a presentation of factual 
or specific information. But the vagaries and in-
tangible values which attach to or permeate the 
tangible (and valuable) antiques are too elusive for 
such a write-up. Seems to be mystique as well 
as antique. Perhaps this is why it fascinates so 
many. 
* 
One in a series of Vacation Planners programmed by 
the Maine Department of Economic Development, 
available from 78 Gateway Circle, Portland, Maine 
04102. Prospective visitors to Maine are interested 
in the "facts", and these brochures are designed 
with this in mind. We would appreciate receiving 
your comments. 
Please write: 
Maine Department of Economic Development 
State Office Building, Augusta, Maine 04330 
published by 
Department of Economic Development 
State House, Augusta, Maine 04330 
Appropriation Number 1230 
Me. 
The Great State of Maine 
VACATION PLANNER 
j )j, 
AND THIS DATES BACK TO THE 1600's 
WHAT AM I BID? WHO'LL GIVE ME . ... ? 
The Popham colonists settled on the Kennebec River in 1607--
13 years before the Pilgrims landed at Plymouth Rock. Maine's 
first permanent settlers were on Monhegan Island in 1622 and at 
Saco in 1623. York became the first chartered city in America 
in 1642 and the York gaol is the oldest public building in New 
England having observed its 300th birthday in 1953. It's no 
wonder, then, that Maine is an extremely popular hunting 
ground among antique fanciers. 
Where 100-year-old buildings are the rule more often than the 
exception, and thrifty "Downeasterners" have attics, cellars, 
barns and houses full of odds and ends "that might be useful 
again some day," the antique lover is sure to be in paradise. 
Like most states which attract millions of tourists every year, 
Maine has become a hotbed of antique activity. While many 
antique shops are clustered around the more popular tourist 
areas and along the main roads, the conscientious hunter will 
find antique dealers in virtually every nook and cranny of the 
state. 
For the more industrious antique seekers, Maine's year-round 
a~~tions a.re a g~od .bet a.nd any of the local newspapers will 
t:..:L ~ ou "· nen and .- e e u go. 
"Old" Hallowell, a small city two miles south of the capital 
city of Augusta, boasts the largest concentration of antique 
dealers in one little area. More than a dozen shops line Water 
Street along the banks of the Kennebec River. The Maine 
Antique Dealers' Association, Inc., provides a comprehensive 
listing of antique shops and the types of items in which they 
specialize. For further information contact Merton F. Banks, 
R.F.D., Belfast, Me. 04915 
PUBUCA TIONS AND INFORMATION SOURCES 
Other Information and Publications about Maine: 
Maine Department of Economic Development 
State Office Building, Augusta, Maine 04330 
Maine Antique Dealers' Association, Inc. 
Mr. Merton F. Banks, R.F.D., Belfast, Me. 04915 
Maine Publicity Bureau 
78 Gateway Circle, Portland, Me. 04102 
State of Maine Information Center 
48 Rockefeller Plaza, New York City, N. Y. 10020 
State of Maine Information Center 
Laurentien Hotel, Dominion, Montreal, Canada 
Other Information Centers: 
Jct. of U.S. Rt. 1 & Me. Turnpike, Kittery, Me. 
Bass Park, Bangor, Me. 
U.S. Rt. 302, Fryeburg, Me. 
Maine Turnpike, North 
Cumberland, Me. (summer only] 
(summer only] 
International Bridge, Calais, Me. (summer only] 
All Local Chamber of Commerce Offices 
WHAT MAKES 'EM 'TIQUE? 
While Maine ranks right at the top among other states bubbling 
enthusiastically over all phases of antique activities, it will come 
as a surprise to many to find out today's great hue and cry 
over antiques was barely a whisper not too many years ago. 
The solid members of the antique colony in Maine today, not 
unlike their counterparts in other New England states, were 
bitten by the antique 'bug' virtually overnight. Prior to the 
sudden and unexpected infection which caused them to quiver 
with an uncontrollable fever and excitement, they weren't 
interested in anything older than yesterday's loaf of bread. 
A converted collector recounts his awakening as follows: 
"A small, pretty red pitcher came into our possession one day. 
To us it looked like just that, a small, pretty red pitcher. We 
placed it on a what-not shelf and kind of forgot about it until 
one day a friend talked us into attending an auction with him. 
"One piece of red glass that was being auctioned off caught 
our eye, and not wishing to seem staid about the entire affair, 
we stuck in a small bid. One thing led to another, we outbid 
our opponent, and became the owner of another piece of pretty 
red glass. It was shortly afterwards that another friend saw our 
two pieces and informed us that they were old and very nice 
cranberry glass. 
'That did it fo r us. Vl/e liked the color o1 llie glass 111 ll1e 
first place and when we heard it was old, we became more 
attached to it. The pesky little bug did its job well. It's a 
heart-rending disease but there is some hope--for once the 
initial shock of knowing you are interested in antiques is over, 
your passion for hunting becomes more select. 
''We now snicker slightly when we hear people exclaim they 
wouldn't give houseroom to antiques. We know exactly how 
this 'virus' operates. Although we now feel we are more 
immune to its bite, we know full well that if we relax for an 
instant, it could suddenly strike again to send us puttering 
through the many shops in search of some other new-found 
int ere st.'' 
Official state records provide no indication of the annual volume 
of business done in antiques by the countless collectors, hunt-
ers, buyers and sellers. Fragmentary information from unof-
ficial sources indicates, however, that there are between 500 
and 600 people associated with antiques and allied' operations.' 
A spokesman for the Maine Antique Dealers' Association, Inc., 
stresses the need to consider 'operations' in its broadest sense. 
In Maine, for instance, an 'operator' sometimes refers to an 
individual who runs a shop, somebody who sells a few items 
from time to time as a sideline, a person who buys items from 
one dealer and then sells to another, and also the individual 
who hunts for items and sells to dealers. 
In the parlance of the trade, these people are also called 'pick-
ers,' or the application could be made to auctioneers or those 
who engage in private or "tag" sales. Then, too, managers of 
antique shows or those in the "flea market" might likewise 
qualify for that classification. 
WHERE DOES IT ALL COME FROM? 
Antiques, of course, are discovered in all sorts of unusual 
places. An individual once told a Maine legislative committee 
at a public hearing that he knew an antique dealer who claimed 
to average buying four grandfather clocks a week from just 
one 'picker' who reportedly found them all in the dump. 
The antique business fluctuates greatly and success is found in 
varying degrees. It is amazing, sometimes, just how much 
success many are able to attain. 
The knowledgeable individuals who constantly analyze the 
antique operations say ''the better educated operators are 
usually the most successful.'' In order to be successful, they 
say, an individual must read everything he can get his hands 
on about antiques and keep up-to-date and well-informed. 
Opinions vary widely on what properly constitutes an antique. 
Customs officials have one version while writers often have 
another. 
Browsing through an antique shop in Maine, the vacationer 
will find almost anything that would generally fall into the 
category of second-hand: lovely old furniture, old Larkins soap 
desks, brass beds, authentic glass, Jim Beam bottles, insulators 
from telephone poles, and even samples of barbed wire . 
If an antique seeker is looking for something which a dealer 
does not have, the dealer will often search long and hard for 
that particular article. And, as one dealer explains, "before 
you know it, someone writes a book about it, and it then 
becomes a collector's item.'' 
Dealers often specialize. Those who concentrate on antique 
furniture often care little about glass and china and vice versa. 
Supply and demand governs the entire picture, of course, but 
history indicates that those with the stock rarely have difficulty 
selli11g it. Maine s antiqw., business i:; ex rc.ncl v • .nu Li:; <:rnd 
dealers are rarely forced to go out of business because of 
failure. 
WHERE DID IT ALL GO? 
Some are forced out of business by a lack of merchandise, 
however. The intensity of antique activity makes it increasing-
ly difficult to restock some of the more popular items. The 
increased numbers of collectors each year take more and more 
items off the open market. 
There is a great deal of variance in opinion over the availability 
of additional antiques within the state. While some dealers 
feel the supply is drying up, others feel it has not fallen off 
appreciably. Many dealers of long-standing do, however, buy 
the more sought after items outside the state when they are 
unable to stock their shelves locally. 
WHERE WILL IT END? 
There is no question all of Maine's dealers in antiques feel 
that antiques still constitute a very good investment. The state's 
larger shops have a wide variety of outstanding, valuable pieces 
of various descriptions. 
The quality and increased demand have tended to raise prices 
quite a bit each year but one veteran dealer says, "Maine 
prices must be right because the items with those big price 
tags sell extremely well.'' 
In just a few years the price of a Queen Anne wing chair has 
risen almost 200 percent and a Windsor chair has jumped 50 
percent in the same amount of time. Tiffany glass has con-
stantly been on the upswing with the increased interest in 
antiques. 
Maine is not at all immune to the problem of fakes and repro-
ductions that is a constant threat to antique collecting. The 
worst offenders in this category appears to be in glass because 
it is easy to duplicate. Veteran dealers say, however, that 
fakes in glass can usually be detected by the amount of wear 
on the glass which is difficult to reproduce effectively. 
(cunlinued) 
